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Large cap U.S. equities ended a volatile first quarter of 2018 with modest
losses as investor sentiment swung sharply in response to developments
in the markets and the global political climate. From the seemingly
euphoric start to the year in January when markets spiked to new highs
atop already strong returns achieved in 2017, a sharp correction quickly
followed as traders scrambled to adjust risk exposures and reduce
leverage, creating a cascading and broad-based selloff. Thereafter, steady
economic conditions and favorable views on corporate earnings helped to
fuel a rebound in the markets, continuing a familiar pattern of ‘buy the dip’
seen in recent years. Toward the end of the quarter, however, large cap
equities swung back to losses driven by a spate of protectionist rhetoric
and actions from the White House combined with a sudden reversal of
investor sentiment toward several ‘mega-cap’ technology and internet
stocks that had powered much of the market's gains.

The S&P 500 Index produced a loss of -0.8% in the quarter. By
comparison, BBH Core Select Class N {“Core Select” or “the Fund”) had a
notably more challenging quarter, declining by -3.8% as the shares of
several of our large holdings reacted negatively to operational and
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Total Returns Average Annual Total Returns

Since

3Mo* YTD* 1Yr. 3Yr. 5Yr. 10Yr. Inception

ClassN 379% -379% 1003% 7.03% 847% 9.04%  6.05%
S&P 500 076% -0.76% 1399% 10.78% 1331% 949%  656%
Retail Class -391% -391% 970% 676% 819% N/A 10.16%
S&P 500 0.76% -0.76% 1399% 10.78% 1331% N/A 12.83%

Class N Inception: 11/02/1998
Retail Class Inception: 03/25/2011

Class N: Net/Gross Expense Ratio (%) 1.00 / 1.02
Retail Class: Net/Gross Expense Ratio (%) 1.25/1.33

* Returns are not annualized.

The Investment Adviser has contractually agreed to limit the Total Annual Fund
Operating Expenses to 1.00% for Class N shares and 1.25% for fletail Class shares
through March 1, 2018. The Expense Limitation Agreement may only be terminated
during its term with approval of the Fund's Board of Trustees (the "Board").

strategic developments. Over the last five years, Core Select has
compounded at an annualized rate of 8.5% per annum versus 13.3% for
the S&P 500 Index. Measured from the prior market peak reached in
October of 2007, the Fund has compounded at 9.5% per annum, which
compares to 7.7% for the S&P 500.

Past performance does not guarantee future results, and current
performance may be lower or higher than the past performance data
quoted. The investment return and principal value will fluctuate, and
shares, when sold, may be worth more or less than the original cost. For
performance current to the most recent month-end please call 1-800-625-
5759. Fund shares redeemed within 30 days of purchase are subject to a redemption
fee of 2.00%.

The S&P 500 is an unmanaged weighted index of 500 stocks providing a broad
indicator of stock price movements. The index is not available for direct investment.

Sources: BBH & Co. and S&P

Portfolio Contribution

Our largest positive contributor in the first quarter was Zoetis, whose
shares gained 16% driven primarily by strong financial results and
management’s upbeat earnings outlook for 2018. Zoetis, a world leader in
the animal health industry, reported a strong finish to 2017, with double-
digit fourth quarter revenue growth in both its livestock and pet segments. We believe the company has grown its top line significantly faster than
underlying growth in the veterinary medicines industry over the last few years for two key reasons. First, it has leveraged its scale and distribution
capabilities to capitalize on secular growth opportunities in developing markets. Second, Zoetis has successfully launched several new products in
key areas with unmet need. Presently, the company is making a new push into the complementary market for veterinary diagnostic products. We
view this as a promising area in which Zoetis can leverage its existing customer relationships and grow its share of wallet. On the cost side, the
company’s operational restructuring and streamlined product and geographic focus has structurally improved its profitability, and we anticipate
continued progress on these initiatives in next few years.

Noting the company’s favorable industry environment and what we view as its intrinsic competitive advantages, we believe that Zoetis has
experienced ‘virtuous cycle” effects that in turn have driven tremendous growth in shareholder value since it became a standalone business.
Operating at leading scale, with a diverse portfolio of effective products that have deep market penetration, Zoetis not only benefits from superior
revenue growth prospects, but also has a level of profitability that allows it to reinvest in product development and distribution. These reinvestments
help to drive future revenue growth and further scale the business. Additionally, the animal health market, in contrast to most areas of human
health, has accommodated a favorable pricing environment for suppliers. With these dynamics working in our favor, Zoetis shares have been among
the strongest contributors for Core Select over the last five years. As the company’s share price has come into the range of our baseline estimate of
intrinsic value' per share, we have elected to reduce our position size.

Other smaller pasitive contributors in the quarter included FleetCor Technologies, Microsoft, and Sabre. Fleetcor shares moved higher in the second
half of the quarter following the company’s announcement of solid fourth quarter earnings in which the headlines of double-digit organic revenue

1 BBH's estimate of the present value of the cash that a business can generate and distribute to shareholders over its remaining life.
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growth and strong bookings activity helped to offset lingering drag from a
portfolio conversion stumble in the fuel card business and some upward

Holdings
As of March 31, 2018

pressure on overhead costs. FleetCor's management guided to healthy  gershire Hathaway Inc (Class AJ 76%
growth rates for revenues and cash flow in 2018, with an added benefit
. L , Oracle Corp 6.8%
from the new U.S. tax law. We remain enthusiastic about the company’s
continued strong execution on secular growth opportunities in its existing ~ APhabet(Class C) 53%
core businesses, as well as its focused strategic plan and balance sheet ~ Comcast Corp(Class A) 57%
flexibility. Wells Fargo & Co 5.1%
Microsoft shares have benefited not only from the company’s very strong US Bancorp 4.8%
execut_ion ona Iarge-scale b_usirjess model shift toward cloud servic_es, Novartis AG ADR 45%
analyycs, enterprise  application softvv_a_re _and new c_omputmg FleetCor Technologies nc 13%
experiences, but also from a clear positive inflection in investors - -
expectations about the durability of the overall franchise and the  ermigoCoPic 36%
company's ability to capitalize on its traditional strongholds in both Zoetis Inc 36%
corporate and consumer markets. We have reduced our position in the Diageo Plc ADR 349
stock as the shares have continued to appreciate toward the high end of Kroger Co 32%
our valuation range. In hindsight, our trims now appear too conservative - - ' -
given the long run of favorable trends in the business and the growing  _Nielsen HoldingsPic 0%
enthusiasm among investors. Liberty Global Plc(Class C) 27%
Shares of Sabre rose sharply in response to better-than-expected ~ _HenmyScheilnc 27%
revenues and profitability reported for the fourth quarter. Continued  Praxairinc 2.1%
resilience in the global travel market remains the key driver of positive Discovery Communications Inc (Class C) 26%
reSL_JIts for Sabre’s distribution and sqftware busmesses. Qn a ||I§e-for-||ke PayPal Holdings Inc 6%
basis, both segments produced top-line growth in the mid to high-single -
digits during the quarter. Free cash flow generation was also strong, ~ _2VCGroup(ClassA 26%
contributing to a full-year 2017 total that exceeded management's plan.  Celanese Corp 26%
The company introduced several reporting and communications changes  Qualcomm Inc 25%
that should add transparency for investors by providing clearer segment Sabre Corp 2 4%
results, consistent presentation {with fewer adjustments) and greater - -
focus on return on invested capital as a performance metric. We first ~ _Uniever NV ADR 23%
purchased shares of Sabre one year ago based on our view that the  Nestle SAADR 1.8%
company’s essential service offerings, high customer switching costs and  Waste Management Inc 16%
mnovatpn capabilities would allow it to cap|tall|ze on favorqble ;ecular DENTSPLY SIRONA Inc 09%
trends in travel. Further, we felt that Sabre's market price did not -
Microsoft Corp 05%

appropriately reflect the company's ability to execute its plan and create
attractive long-term value through revenue growth, margin expansion and ~ Cashand Cash Equivalents 8.1%
improving asset utilization. While our returns from the position thus far

have been modest, our thesis remains intact. Holdings are subject to change.

Our largest performance detractors in the first quarter were Comcast, Wells Fargo, and Qualcomm. While Comcast’s recent financial results have
been generally solid in its connectivity and entertainment businesses, investors remain concerned by growing competitive intensity in both the
online subscription video market as well as in traditional video distribution. In the first cohort, a new wave of providers of online TV bundles are
aggressively competing to attract cable TV cord cutters, while in the latter, some distributors have moved to more promotional strategies to defend
their base. Comcast continues to focus on navigating the secular headwinds in pay TV without losing discipline on pricing and profitability, while
also fighting customer churn by offering a best-in-class user platform and investing in customer service. Importantly, Comcast's broadband Internet
business continues to be the main engine of financial performance, given that it is a highly profitable service offering that is far less susceptible to
competitive displacement or non-consumption by individuals and businesses. Here, Comcast has had continued success in taking share from legacy
carriers and moving customers to higher-speed premium service tiers. On the entertainment side of the business, Comcast’s NBCUniversal segment
continues to perform well and has been investing in future growth. Overall, we remain pleased with the company’s execution across the businesses,
and we believe that many of the competitive and secular concerns that have weighed on the stock this year are simply overstated.

Comcast shares were further pressured following its late February announcement that it had made a bid to acquire Sky PLC in a deal potentially
valued at $41 billion. Similar to Comcast, Sky is both a pay-TV distributor and a leading content provider. Sky operates the largest satellite TV
platform in Europe, with 23 million customer relationships across the UK, ltaly, and Germany, and also offers broadband and telephone service
through its wholesale agreement with British Telecom, rounding out a ‘triple-play” offering similar to Comcast’s. Sky is also a leader in content
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production and aggregation through its owned studios and networks such as Sky News, Sky Sports and Sky Arts, which are also distributed on
competing distributor platforms, and Sky Atlantic, which is exclusive to its platform and contains exclusive content from HBO and others. The
company’s pasitioning in live sports is particularly strong given its extensive assemblage of rights to high-profile British and European professional
leagues. The company has also been a technology leader in several respects, as exemplified by its highly-regarded, proprietary set-top box interface
and also its direct-to-consumer online video streaming platform. Comcast’s bid for Sky represented a 16% premium to the valuation embedded in
the existing bid that 21st Century Fox had previously made to acquire the 61% stake in Sky that it does not already own {also recall that Fox itself is
being pursued by Disney in a separate $66 billion deal announced last year). Comcast believes the deal would be accretive to free cash flow in the
first year after closing, as adjusted for transaction costs.

Many investors greeted the deal with skepticism given the companies’ structural differences (cable vs. satellite) and the lack of geographical
overlap, but we think there are several points of strategic appeal that are worth noting. First, the combination would give Comcast strong positions
in three of the largest markets in Europe and diversify its business away from the U.S. pay-TV market, which is currently challenged by cord-cutting
trends and competitive intensity as noted above. Second, a combined customer population exceeding 50 million would create significant scale for
shared research and development spending and a common base of infrastructure and expertise from which to grow future online direct-to-consumer
offerings outside of the existing footprints. Third, given each company’s strong positioning in media content, there are considerable opportunities to
share and distribute programming across their respective markets. And fourth, while financial synergies have not been emphasized as a component
of the deal proposal, we do believe there is room for both top-line enhancement and cost efficiencies as the companies combine their operations.

Overall, given the quality of the Sky assets and the potential strategic benefits, we believe this could be a good acquisition for Comcast and would
not stretch the company from a financial perspective, assuming that the current price holds. However, the potential for Fox, or Disney directly, to bid
more aggressively in a subsequent round gives us some concern about the ultimate valuation if Comcast chooses to do likewise. Comcast has
proved over time to be a disciplined acquirer and a good steward of capital, and it has demonstrated its ability to successfully integrate and create
shareholder value from large acquisitions in the past (AT&T Broadband, NBCUniversal). As such, we believe it will remain disciplined in its pursuit of
Sky.

Wells Fargo shares fell sharply in early February after the company entered into a wide-ranging consent order with the U.S. Federal Reserve ("the
Fed”). The consent order is related to the sales practice issues that first emerged following the September 2016 settlement between Wells Fargo,
the OCC, and CFPB. While the consent order acknowledges that the company has made significant progress in improving its risk management,
governance and controls since the settlement, it appears the Fed was nonetheless keen to make an additional high-profile corrective action. As part
of the consent order, Wells Fargo must submit a comprehensive plan to remediate any remaining deficiencies. Once that plan is approved by the
Fed, the company will engage a third party to monitor and verify the implementation and efficacy of the remediation plan. Until third party
verification is submitted to and accepted by the Fed, Wells Fargo is prohibited from growing its balance sheet beyond the year-end 2017 total of
approximately $2 trillion.

The temporary limitation on Wells Fargo’s balance sheet was an unprecedented regulatory penalty from the Fed, which has raised serious concerns
among investors about the growth and vitality of the company's franchise. However, in our view, the ultimate effects on Wells Fargo’s long-term
prospects will likely be limited. First, the consent order is governed by a clearly defined timeline which may mean that the company can fully satisfy
the Fed's conditions and be relieved of the asset cap by year-end 2018. Second, Wells can accommodate growth in its core retail and commercial
lending franchises by running off certain low-margin, non-operational wholesale deposits. Management estimates that it can eliminate more than
$200 billion of such deposits (and associated assets), providing ample room for core growth while only impacting earnings by 1% to 2%.

While the disclosures concerning the sales practice issues have clearly impacted the company's operations, Wells Fargo has still been able to add
net new retail and commercial customers and grow core deposits. In addition, the company remains very well capitalized and liquid, in our view.
Credit quality continues to be strong, while profitability (as measured by return on assets and return on tangible equity) compares favorably to that
of peer banks. With additional benefits from the recent tax law changes and the company’s ongoing cost-cutting initiatives, we anticipate solid rates
of earnings growth for the next several years and an accompanying increase in returns on equity. As such, we continue to believe the company is
very well positioned to both increase capital returns (dividends and share repurchases) and fund future asset growth once the balance sheet freeze
is removed. Nevertheless, pervasive investor pessimism has driven the company’s valuation into the range of 10x expected 2019 earnings — among
the lowest in the peer group and certainly on the low side of historical norms for high quality depository banks. With continued remediation of the
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